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Dawes Calls General Motors Passenger Car Sales in 40 
States Off 2.8% From Last Year 


Century of Progress Exhibit 
Big Inspiration to Sponsors 


300 Notables at Formal Dedication of G. M. World’s 
Fair Building—Early Difficulties 
a Related 


Chicago, May 25.—In the presence of nearly 300 nota- 
bles at the formal dedication of the General Motors world’s 
fair building here yesterday, Rufus C. Dawes, president of 
A Century of Progress, called General Motors the greatest 
inspiration among all exhibitors to the sponsors of the vast 
project which throws open its doors to the public Saturday. 

It was the first time Mr. Dawes *— os er 


tnd unfold te nie so. Ae" | DODGE RETAIL SALES 
CONTINUE ADVANCE 


building of the fair and the cries 


of the doubters for abandonment or 
Detroit, May 25.—That retail deliv- 


postponement, the Century of 
Progress president continued: 

eries by dealers of Dodge Brothers 
Corporation made 


“I cannot tell you what encour- 
agement we received when we came 
into contact with the General Mo-|#nother deter- 
tors Corporation through W. S.| mined advance, is ; 
Knudsen, president of Chevrolet.| told in the latest @ 
Instead of surrendering in the face| weekly sales an- | 
of difficulties, General Motors saw | lysis just issued 
in them only opportunity. Instead|by A. vanDerZee, 
of extending a casual and careless general sales man- 
support it announced in July, 1931,|aser of Dodge 
its intention to erect a great build- | Brothers Corpora- { 
ing and to establish a modern/|tion and covering j 
assembly line on our exposition| the organization’s 
grounds. From the moment of this| activities, during 
announcement there has never been|the week ended 
a doubt of the success of the Cen-| May 20. Out of a 

total of twenty-seven weekly sales 
statements covering the present 


tury of Progress exposition.” Mr. | 
Dawes added another high compli- | 
ment when he stated that “so far| Dodge selling season, the present 
as I can learn we hold this meeting | report is the twenty-sixth to detail 
in the greatest temporary building | increases in shipments and deliv- 
ever erected by a private corpora- | eries. 
tion in any world’s fair and shall During the week ended May 20 
witness exhibits more expensive and| Dodge dealers sold and delivered 
more informative than have here- | 3,894 units—an increase of 12.8 per 
tofore been made by any company |cent., or 442 units over the record 
as part of a great exposition.” ‘of the preceding week, in which de- 
The occasion was a _ luncheon | iiveries were 3,452 units. 
Of the week’s 3,894 
erics, 1,859 were of Dodge passenger 
cars—an increase of 11.2 per cent., 
or 187 units; while 1,679 units rep- 
resented Dodge dealers’ share of the 
enlarged production of Plymouth 














A. vanDerZee 


(Continued on Page 6) 


FEDERAL ANNOUNCES 
BEER TRUCK BODY 


Detroit, May 25.—A new beer 
truck body, specially designed for 
case delivery, is amnounccd by the 
Federal Motor Truck Company, De- 
troit, Mich. The outstanding ad- 
vantage claimed for this body is un- 
usual accessibility of the load which 
permits easy and quick handling of 
cases. There are also a number of 
other features that make it very 
practical for brewery service. 

The Federal beer delivery body, 
which _is fully inclosed, has a 
capacity of ninety cases for the 154- 
inch wheelbase 114-ton chassis, and 
is made in various sizes for other 
Federal chassis. One of the most 
important features of this body is 
the arrangement of sliding doors. ss 
There are two sliding doors on each , policies. . 
side provided with grab handles and| Stating that the time had 
locks. Forward doors slide all the|come to raise prices and increase 
way back leaving front half of the | wages, R. O. Gill, president of the | 
body open on both sides. Likewise,/ , nerican Austin Car Company of 
the doors to the rear half side for- | thi, city, announced an increase 
ward, permitting easy loading and today of ‘approximately $15 per car 
unloading of cases all through the lon some of its most popular models 
body. Interior shelves or racks for|.nq an increase in the hourly wage 
cases can be supplied if desired. | wate of 15 per cent. In addition the 

The skirt is built on sides and rear | ¢, ., ory has been put on a five day 
of body to cover cross bolsters and | week basis, with eight-hour days. a 
give a straight line to bottom of| “The time has now come when 
body. A rub rail with a band iron | manufacturers should follow the 
edge is provided on both sides t0| nolicies clearly indicated by the| 
guard against marring outside edge | course of the administration,” says | 
“We believe it is the 


}crease of 12.9 per cent., or 192 units. 
/And 356 of the units figuring in the 
tabulation were Dodge trucks—a 
gain of 21.5 per cent., or 63 units, 


(Continued on Pase 7) 


AUSTIN INCREASES PRICE 
"LIFTS WAGES AT PLANT 


Butler, Pa., May 25.—R. O. Gill, 
president cf the American Austin 
Car Company, 


and shorter hours for workmen, thus 
|falling in line with administration 


now 


| 





of loading platform. An added fea- | R. O. Gill. 
ture which can be furnished if de-| quty of every manufacturer who 
sired is a railing for the low roof, | is in a position to do so to increase 
permitting the carrying of empty 


cases. 


(Continued on Page 6) 


retail deliv- | 


standard and de luxe sixes—an in- | 


announces an in-| 
crease in prices, a raise in wages | 


USED CAR SELLING 
DEMANDS SOUND 


METHODS-ROSS ROY 





New York, May 25.—If the motor 
car dealer is to take full advantage 
of the recent upturn in national 
automotive buying he must use 
sounder methods in the merchandis- 
ing of his used cars. 

In the opinion of Ross Roy, head 
of the Detroit sales service for mo- 
tor car dealers which bears his 
name, if the average dealer put as 
much force and intelligence behind 
his used car selling as he did for 
his new cars, a great many more 
used cars would be sold—and at 


dealer to take full advantage of 
the present upward sales trend in 
1933 models. 

“Surveys by our field force have 
shown that dealers ofttimes mer- 
chandise their used cars in a care- 
less manner, that they disregard 


are sO necessary in selling an auto- 





day. “When we introduced our used 
car sales service, we realized that 
the very fundamental of salesman- 
| Ship is knowledge of the product. 
| This fundamental has always been 
| neglected in selling used cars. 
| endeavor in our service to give deal- 
ers complete information regarding 
every make of used car, so that the 


(Continued on Page 7) 


OHIO STEEL PLANTS 


ADD NEW WORKERS 


East Liverpool, O., May 25.—Ohio 
Valley mills this weck recalled hun- 


dreds of additional men, including | 


fifiy from Chester, to jobs as blast 

| furnaces started to roar, and nearly 
2,000 workers returned to their 
places in the “steel capital” of the 
Middle West. 


With the _ industrial pick-up 
marked at Midland, Pa.; Toronto, 
Steubenville and Mongo, O., and 
Weirton, Follansbee and Wheeling. 


W. Va., preparations were made to 
speed up production at the Amer- 


ican Sheet and Tinplate plant at 
Martins Ferry, O. Fifty Chester 
men, formerly employed at the 


neighboring West Virginia mill, 
which has been dismantled, will be 
given jobs in the Laughlin works of 
the Martins Ferry plant Monday, 
when the mill will be placed on 100 
per cent production. More than 800 


(Continued on Page 7) 


BREWING INDUSTRY 
ADDS TRUCK SALES 


Louisville, Ky., May 25.—Folks who 
had an idea that return of beer 
wouldn’t help things hadn't given 
the situation much, if any, real 
study. 
resulting in sales of trucks to brew- 





higher prices—thereby enabling the | 


many of the sales fundamentals that | 


mobile, new or used,” Roy said to-| 


We! 


Nineteen of the States So 


Far Reporting Show Sales 


Gains Over Same Month in 1932; 


May May 


Detroit, May 25.—R. L. 


Show Gain 


Polk & Co. today released p 


senger car sales figures for April in forty states and the Di 


trict of Columbia. 


excellent, with a total sales this year of 107,380 passe 
car units, against 110,214 in the same month last year. 
under last year’s level amount to 
~~ approximately 2.8 per cent, 


decrease in April this year 


BRITISH COLUMBIA 
SECOND IN CANADIAN 
CAR REGISTRATION 


Vancouver, B. C., May 25.—Brit- 
|ish Columbia, with one automobile 
to every 7.7 persons, ranks second 
among the provinces in the propor- 
tion of cars owned according to fig- 
ures received in Victoria, Ontario, 
with one car to every 6.5 persons, 
leads. 


Canada, with one motor vehicle to 
every 9.4 persons, ranked fourth in 
density, in world countries in 1932, 
the United States leading with a 
density of one motor vehicle to every 
5.1 persons. 

Motor vehicle registrations 
Canada for 1932 amounted to 1,114,- 
503, including 945,355 passenger 
automobiles, 1,739 motor buses, 
157,990 trucks and other commercial 
vehicles and 9,419 motorcycles. This 
| was a decrease from the 1931 regis- 
trations of 86,404 motor vehicles, cr 
7.2 per cent. The freatest Cecreas? 
was in New Brunswick, where total 
| registrations decreased by 16.6 per 
cent., and passenger cars by 17.8 per 
cent., and Saskatchewan follo\ 
with a decrease of 15.5 per cent. in 
total registrations, All the provinces 
| did not segregate the new registra- 


in 





(Continucd on Page 7) 


GAMBILE, TO HOLD 


SKY PARADE MAY 31): 


Chicago, May 25.—A “sky parade” 
sponsored by the Gembill Motor 
Company, Inc., Hupmobile disiribu- 
tors, of Chicago, will take off for 
Detroit on Wednesday ring. 
Twenty-five dea’ers in this area will 
make the flight, for which three 
Stinson planes of nine-passenger 
capacity have been chartered from 
the American Airways, Inc. 

The flight will mark a revival of 





r 


the air method of making trips 
inaugurated by the Gambill com- 
pany some years ago, when con- 


tingents of new car purchasers flew 


to Detroit to take delivery of their 


| iupmobile cars. 


| 
| 


Return of beer not only is| 


eries, and of course some cars for | 


sales and executive use, 
brought about additional 


bakers of Louisville have had such | 


an increase in rye bread sales that} prove an important factor in swing- | 


each has added a truck, the Linker 
Bakery purchasing a half-ton Inter- 
national, and the N. Warissee Bak- 





(Continued on Page 4) 


but has | 
sales of | 
'trucks for side lines affected. For|Gambill, president of the local dis- 
|instance two prominent rye bread /|tributing firm, today. 


Upon arrival at the factory next 
Wednesday, the dealers will be en- 
tertained by President DuBois 
Young, Vice-President Rufus Cole 
and other Hupp Motor Car Corpora- 
tion officials, They will return in 
their new Hupmobile demonstrators, 
with departure to Chicago set for 
Thursday morning. 

“We expect ‘A Century of Prog- 
ress’ World's Fair in Chicago to 


The showing in this territory wa$ 


“Ene 


Analysis of the figures from these 
forty states and the district, dis« 
closcs some interesting facts, Nine«~ 
jteen of the states in April, 1933, 
show gains in sales over the same 
month a year ago. This is truly a 
remarkable achievement and fore- 
shadows the general increase in sales 
that will be found in the May 
figures, when those start to come 
| along. 
| In April, 1932, the total sale of 
passenger cars was 121,089. If the 
}eight states still to report for April 
| this year show sales in the samé 
ratio to last year’s total as thosé 
| already in, the total for April, 1933, 
| will be approximately 117,500 pas- 
senger cars. 








he iollowing table gives the 
|totals for forty states and the Dis- 
| trict of Columbia: 
Apr. ’33 Apr. ’32 
Alabama ......... 969 900 
1 APIBOMS 5... .scccece ‘ 135 155 
go, TS 594 409 
COMIOPRIG. 6... ckncas 7,617 6,188 
[Commoetiont ....ccece 2,241 2,326 
| Delaware 382 341 
BN. on cets.n8eene 1,165 847 
Georgia. ..i+e.. 2,158 1,553 
EMMY: veabid 6.4.08 wb aos 285 242 
<i! 8,132 7,982 
eee 2,111 3,696 
eg oasis ho ten wel 1,918 2,525 
2ansas 521 1,042 
Louisiana 939 879 
Maryland 1,549 1,860 
Meassacht is 6,804 7,768 
Michigan 4,365 5,116 
Minn ia 2,184 3,231 
OO, ee 5,336 4,024 
| Montana 795 702 
| Nebraska 1,432 1,442 
Nevada 49 172 
New Hampshire 664 821 
New Jer 5,499 5,008 
New Mexico . 330 229 
New York ..... 18,725 19,120 
North Carolina 1,601 1,427 
|North Dakota 377 524 
Chio 7,701 7,307 
EEE EPP 743 740 
Pennsylvania 9,420 9,962 
Rhode Island ....... 952 1,097 
South Carolina ..... 837 657 
South Da!tcta 171 410 
PI Sho a eae ick peas 380 281 
MODINORG. i... sadcere 348 538 
ea ans 1,298 1,758 
{Washington ........ 1,481 1,281 
| West Virginia ...... 1,084 1,183 
| Wisconsin .......... 2,834 3,064 
| District of Columbia 1,240 1,407 
Tota! .107,380 110,214 


DODGE SALES BEST 
SINCE MAY, 1929 


start a new Wave of buying interest | 


in this territory,” stated Charles E. 


“Demonstrations to prospects will 
ing orders, and our idea is to be 
prepared. 

“In addition to national evidences 


(Continued on Page 2) 


Deiroit, May 25.—“Dodge business 
has reached a volume that gives us 
| third place in the automobile indus- 
| try,” says W. M. Purves, assistant 
|general sales manager of Dodge 
| Brothers Corporation. 

“To be specific, during the month 
\°" April of this year the factory 


(Continued on Page 2) 
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FLEET OPERATORS MUST WATCH |“ 
PRONE-TO-ACCIDENT DRIVERS 


By G. J. M’ 


Truck and bus companies 
annually by neglecting their p 
© har les 
chusetts Street Railway. 

These prone-to-accident drivers 
are in the minority, but they make 
up in accidents what they lack in 
numbers, he believes. 

“In the state of Massachusetts 
*%-venters’ who have from three to 
nine accidents a year comprise only 
5 per cent. of the licensed opera- 
tors, but cause most of the serious 
accidents, including fatalities. These 
people are responsible not only for 
dcath, injury and property loss, but 
for high insurance rates. In Mas- | 
sachusetis, where insurance is com- 
pulsory, 100 per cent, of the people 
pay high rates because 5 per cent. 
are poor drivers. Conditions are 
similar in other states, and the un- 
fairness of the situation is especially 
noticeable where there is compul- 
sory insurance. Bus companies are 
Josing thousands of dollars every 
year and are branding themselves | 
as unsafe by neglecting their prone- 
to-accident men. 

“A shining example of success in 
curing unsafe drivers (yes, they were 
cured, not discharged) is the record 
of the Boston Elevated Railway, | 
which in four years, by a system of 
individual diagnosis and treatment 
of ‘repeaters,’ cut its accidents in 
half, saved $500,000, and twice re- | 
ceived the Brady Memorial award 
for progress in safety. 

“The procedure, in brief, was this: 
When the number of unsafe opera- 
tors—bus drivers and motormen— 
had been determined, with the per- 
centage of accidents in which these 
unsafe men were involved, cach rec- 
ord was studied separately to find 
the cause of accident proneness. 

“Many men had repeated acci- 
dents of the same type, which 
clearly showed some bad habits in 
driving. One bus driver, for ex- 
ample, always had his bus hit in 
the left rear corner. The safety ad- | 
visor suspected that he cut into 
traffic too suddenly and an inspec- 
tor detailed to ride with him found 
it to be true. The man had formed 


the habit unconsciously, and when 
it was pointed out he soon broke it. 
The safety supervision in most 
companies allows such cases to 
slip by. 

“Medical tests revealed the de- 
termining causes of a great deal of 
troubl Among the older em- 
ployees, many of them skilled and 
of long experience, high blood 
pressure was common, yet the men 
tried to operate their buses and 
cars j They 


ust as they always had. 
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S. Slocombe, safety advisor of the Eastern Massa- 


| were revealed, many 


| bus driver had 
| dents, was always off schedule, 


|of the Silplex Battery plant, which | 


| levels under 


‘erage has advanced from 35 per cent. 


MN A 
DTN 


MBILL TO HOLD 
SKY PARADE MAY 31 


(Continued from Page 1) 


of revival in business, we have con- 
ducted surveys in the agricultural 
and steel regions of the greater Chi- 
cago territory. As a result, we have 
noted indications of a business up- 
turn all along the line. 

“Our sky parade will be a spec- 
tacular means of heralding improved 


DONNELL 
are losing thousands of dollars 
rone-to-accident men, says Dr. 


| were examined, adviccd and fre-!conditions, commercially and indus- 
| que ntly ve-examined; their acci-j|trially, and we expect the better- 
| dent records became almost clear | ment to continuc.” 5% 

again. 


All sorts of interesting situations 
of them pre- 
senting knotty problems. One young 
innumerable acci- 
made 
mistakes in his accounts and was 
found to have borrowed money from 


BUS CAVALCADE 
TO TOUR MIDWEST 


Grand Rapids, Mich., May 25.— 
Enroute to the Chicago Century of 
| Progress from the General Motors 
| Truck Company plant at Pontiac, 
| the Greyhound line is sending its 
|streamlined World Fair buses to 


(Continued on Page 8) 


REBUILDING PLANT 


New Castle, Pa., May 25.—Work 
has been started on the rebuilding 


as an advertisement for the fair. 


was destroyed by fire several months| One of the big buses, of which 


ago. Since the fire the company : " . ‘ ; 
has been importuned by a number | Greyhound will have sixty in a mil- 


of cities to locate, but the directors | lion-dollar order when the fair 
of the company decided to rebuild | opens, visited Grand Rapids May 25, 
on the old site. The new plant will | carrying invitations to city officials 


be of brick and steel constrtuction, | 
with a capacity of 500 automobile | from Rufus C. Dawes, president of 
‘the Chicago exposition. 


batteries a day. 


Steel Rate Spurts to 38%, 
Best Level Since June, 1931 


Increased buoyancy in the automobile industry, a new} 
spurt in tine plate business, a steady broadening of mis- 
cellaneous steel buying and further price advances brought 
renewed confidence in the steel industry this week, accord- 





‘ing to the weekly market review of Tron Age, issued yes- 





>—— 


terday. Peis 
“Buyers are offering less and less | Retail demand for automobiles is 
; | gaining 


sist: t ices. evidently bein rather than losing momen- 
ee WS ee ' ®/tum, and total sales for May will 
impressed both by the earnestness 


¢ isurpass those of April by a wide 
of sellers and the possibility of sub- | margin. Motor car builders have 
sequent stabilization at still higher accordingly revised their production 
government auspices,” | schedules upward, and it now seems 
Iron Age said. likely that May assemblies will ex- 

“Steel production, under the stim- | peeq 200,000 units. 

ulus of reaccelerated bookings, has “Steel releases by leading automo- 
again increased in most districts. |pjje makers indicate that little 
Ingot output has risen from 23 to 


. ©) change in operating rates is con- 
25 per cent. at Pittsburgh, from 33 templated for June. At least a mild 
to 37 per cent. at Chicago, from 41 


recession in activities is still re-| 
to 44 per cent. at Cleveland, from | oarded as a possibility for July, al- 
38 to 42 per cent. at Birmingham, though this opinion is subject to 
and from 75 to 80 per cent. in the! modification according to the course 
Wheeling district. The national av- | of retail sales. 

“Tin plate demand has_ been 
swelled by sharply increased specifi- | 
cations from the pineapple canning 
industry in Hawaii. The pineapple 


a week ago to 38 per cent. of capac- 
ity, the highest rate since June, 1931. 

“The widely held expectation of 
the industry that it would soon lose 





; pack is now expected to be fully 
some of the support received from | one-third larger than last year, pos- 
the motor car makers as summer |sibly amounting to 8,000,000 cases. 
‘ ipproached is not being fulfilled. 7 


'Tin plate output has risen above 80 
per cent. of capacity. 

“Fabricated structural steel let- 
tings, at 15,500 tons, are the heavi- 
est since early in April, with the ex- 
ception of the first week of May, 
when awards were made for the San 
Francisco-Oakland _ bridge. Plate 
fabricators continue to book sizeable 
tonnages for brewing tanks, the out- 
standing award of the week being 
1,600 tons for the Schlitz brewery in 
Milwaukee. 

“Reinforcing bar demand from 
distributors has been stimulated by 
a $4 a ton advance in mill prices, 
and standard price specifications 
from jobbers have improved. The 
Nickel Palte plans to scrap 6,000 
cars, joining the ranks of other 
roads that have undertaken the 
demolition of old rolling stock. No 
new equipment purchases of con- 
sequence are expected, however, 
until the government’s plan for rail- 
road co-ordination is perfected. 

“The feature of price develop- 
ments is the announcement of third 
quarter prices on heavy tonnage 

| Sheet mill products, which are $3 a} 
ton over recent asking prices. Hot- 
rolled strip has been marked up $1 a 
ton to 1.60 cents, Pittsburgh, and 
cold-rolled strip $2 a ton to 2 cents, 
Pittsburgh or Cleveland. Wire mesh 
has been advanced $4 a ton. 

“Scrap has weakened at Detroit 
|}and Pittsburgh, but has advanced at 
|Birmingham and St. Louis. The 
; Iron Age composite for finished steel 
|has advanced from 1.867 cents to 

1.892 cents a pound, while the fig 
iron average has risen from $14.41 
‘to $14.56 a gross ton.” 
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ELECTRIC INSTITUTE 


cities throughout the Middle West | 


j better than three times to each straight eight. 
{last week or so this margin has been cut down, and now 
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EWS FROM THE OLDSMOBILE feed box tells me that 

Doc Shaw, sales manager, has been stepping on the 
accelerator of late, with the result that the eight-cylinder 
job is picking up a lot of speed in the way of sales. The 
big brother of the family is slowly but surely cutting down 
the advantage gained earlier in the year by its less expensive 
mate, the six. 

At that time the sales ratio of the two lines was a trifle 
During the 





stands at less than two and one-half sixes to each eight. 


Projecting the curve ahead into the future, the Oldsmobile 
factory is committing for material on the basis of only two 


sixes to each eight. 
» + * 


REO HAS PUT ME INTO FAST COMPANY in its 
latest broadside on the self-shifter. It comes in the shape 
of a window poster for dealer display, featured by “blow- 
ups” of “Prominent Automobile Editors Say This” and 
carrying stories written by Jim Braden of the Chicago Daily 
News, Bob Mountsier of the New York Sun, Charley Sievert 
of the New York World Telegram and the conductor of this 
column after riding in the self-shifter model. It may sound 
like braggadocio on my part to mention this, but, after all, 
it’s flattering to be classed along with Braden, Mountsier and 


Sievert. 
* * * 


NATURALY, I WANT TO RETURN the compliment, 
which is easy to do when one recalls the many unusual auto- 
mobile achievements of H. T. Thomas, Reo’s chief engineer, 
whose brain child is the self-shifter. It was Thomas who 
brought out the two-piece radiator case and shell, left-hand 
drive and the dry-disk clutch in 1909, center control jin 1911, 
pneumatic tires for trucks in 1915, aluminum lo-ex pistons, 
chrome nickel iron block, silent second transmission and 
aerodynamic streamlining in 1929. Now the self-shifter. 
All of which proves you don’t have to live in a big city to 
keep abreast of the times , in this case a step ahead. 


CALLING BECAUSE HE HAS BEEN an A. D. N. sub- 
scriber since this paper’s inception, there dropped in on 
the conductor none other than John M. Bates, president of 
the Bates Motor Company of Scranton, Pa. We talked 
about this and that and the way business is picking up these 
days, then I learned that the Scranton man is the oldest 
distributor Hupmobile has. He joined up February 26, 1909, 
and his contract was signed by the late R. C. Hupp, after 
whom the car was named. Since that time Bates estimates 
that he has distributed mighty close to 10,000 Hupmobiles 


in his territory. 
* * 


ANOTHER VISITOR WAS HARRY P. THOMAS of 
Chicago, representing the Dakota Farmer, Farm Journal, 
Rural New Yorker, Southern Agriculturist and Southern 
Planter, which should qualify him as knowing what the man 
in the country is thinking about these days. 

Thomas predicts an early era of automobile buying in 


ox 


| the country districts, basing his expectation on observations 


he has made on his recent trips. He finds that the farmer 
is getting over the belief that the world is coming to an end. 
He’s getting his confidence back because of the pep the 
Roosevelt administration is putting into everyone. Farmers 
are starting to buy steel fences, and there has been a 30 
per cent pick-up in that business of late. Steel fences have 
been allowed to go to pot and ruin for years, but now the 


| farmer is reassured that the turn has come, and he is digging 


Next we may 
1ce the junk 


\ 


up money somewhere to buy new fences. 
look for him to start buying automobiles to repla 
that he has been forced to ge t along with. 


DODGE SALES BEST 
SINCE MAY, 1929 


(Continued from Page 1) 


| were quite differcnt and sales cer- 
tainly came a bit easier. 

“The figures, 15,309 units shipped 
during April, does not include any 
Canadian business or export ship- 
ments. It represents just United 
States domestic shipments. Cana- 
dian business is making new high 
records of its own. Dominion sales 
of Dodge cars alone, from January 
to April, exceeded the sajes volume 
of the entire year 1932.” 


shipped a total of 15,309 units— 
Dodge and Plymouth passenger 
cars and Dodge trucks and buses, 
“The last time we did better than 
that was in May, 1929, when things 
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This Is Your Pag 
| OUR LEADING DEALERS 





Retail Salesmen 





This department is devoted to the interests of the retail sales divi- 
sion of the industry. Salesmen, this"is your department. Autemotive 
Daily News wants you to get something from this department that will 
help you in your work on the firing line. It wants you to pass on 
your own experiences, success, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 
let us get it ready for publication. Your achievement or your mistake 
may help another salesman to make sales or avoid errors that cost 
you commissians. 

Dealers read this page. Give us the benefit of your reactions on 
these problems that affect the work’ of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t. 


SOLVES PROBLEM OF GETTING 
CAR OWNERS IN FOR SERVICE 


Getting car owners in for service, particularly those 
who haven’t been in for several months, is a dealer’s prob- 
lem now profitably accomplished by the Dealers Service 
Bureau of Bloomfield Hills, Mich. 


pues thé pet fee ‘Oe We * C3. a cous. eee 








automobile dealer in his attempts 
for increasing service volume has 
tried many plans. He has used 
the telephone plan with indifferent 
results. He has tried the various 
direct mail campaigns suggested by 
the factories, spending hundreds of 
dollars with no results, and even 
spent time and money in newspaper | 
advertising extolling the advantage 
of his service department and its 
work only to find that the car 
owners never read the copy. Per- 
haps one or two were attracted by 
some service bargain foolishly ad- 
vertised by the dealer. In the 
Detroit area one dealer spent $400 | 
in one month telling about his won- 
derful service. A check up on those | 
who patronized his station revealed 
three owners had read the copy. 
It cost the dealer $133.33 per owner 
and his sales to those three owners 
involved an average of less than 
three dollars’ worth of work being 
don2 on their cars. 

Under the Dealers Service Bureau | 
Plan owners are brought in at an 
average cost of 20 cents per owner. 
$100—the total outlay for the plan 
brought in 500 owners at the rate} 
of 25 per day. The average sales 
per owner was in the neighborhood 
of $3 per car, and the follow-up 
developed a steady volume of busi- 
ness which increased the total vol- 
ume for the month by 70 per cent. | 
over the previous month. In this| 
increase no accessory sales were 
incluced, so that the actual in- 
crease was service work and parts 
only. 

Larry Dow, who took over the 
sales managership of the Barney 
Hable Auto Company of Pontiac, 
Mich., and recently was promoted to/| 
the position of general manager, 
which involved the reorganization of 
the service department and develop- 
ment of service volume, says: “The 
principle point of service from a| 
dealer’s standpoint is getting the} 
owner back in for service. To get 
an owner in after he has been away 
from the Service station for six | 
months or more has and always will | 
be a problem for the dealer until! 
the dealer sets up a procedure which | 
attract the owner's attention. 

“The next step is to be prepared 
to handle the owner when he does 
come in. The service organization 
must be trained to sell the owner 
what he wants. By that I do not 
mean that any ‘hammer and tongs 
methods’ should be used in any way. | 
More subtle methods must be used, 
sucni as suggestive selling. The own- 
er must be allowed his own free 
rein and the service salesman tausht 
to realize that the owner may want 








| 





| temtion. 


|}company at first made fine buggies, 
|surreys and wagons. 
|has on display a phaeton bugyy, 


| gcod condition. In 1907 the firm was 
|}one of the first in the city to enter 


| took 


|at this point the service department 
can get in additiona] selling effort, 
for if the owner shows that his con- 
fidence in our organization has been 
restored then the service salesmen 
can step in and sell any number of 
additional service jobs which the 
car actually needs. Had this been 
called to the owner's attention when 
he first came in he would have been 
frightened out of the place.” 

“To my point of view, the main 
job, of course, is getting the owner 


| back, and if this can be accom- 


plished at such a Jow cost as to make 
it a profitable operation then I feel 
that the dealer is on his way to get 
back practically all the service on 
the cars which he has sold and to 
which he, more than anyone else, 
is entitled. It has been very easy 
to lose service work during the past 
few years, during the economic con- 
ditions prevailing, but the dealer who 
now adopts a plan which will bring 
in volume at a low cost of bringing 
it in can easily increase his service 
work and also accomplish a great 
many new car sales, because service 
means sales.” 


STAGES SIX-DAY 
SPRING SHOWING 
IN ATLANTA, GA. 


Atlanta, Ga., May 25 (UTPS).—| 
Anthony Buick, Inc., recently staged 
a six-day spring showing of 1933 
models. According to Walter Y. An- 
thony, president of the company, for 
the first time in a number of years 
practically every model being pro- 
duced at the Buick plant was pre- 
sented in Atlanta at a single show- 
ing and attracted considerable at- 


The Bellah Auto Service is a new 
Atlanta concern specializing in the 
servicing of Ford motors, The firm, 
of which Jeff Bellah, well-known 
Atlanta service expert, is president, | 
occupies the quarters formerly 
housing the McClain-White Motor 
Company. 

The John Smith Chevrolet Com- 
pany is celebrating its sixty-fourth 
anniversary by offering during May 
special prices in its used car and 
service departments. Organized in 
1869 by the late John Smith, the 


The firm now 


Gov. Henry D. 
in 


made in 1882 for 
McDaniel of Georgia and still 


automobile field, and in 1924 
over the Chevrolet agency. 
Since that time it has disposed of 


the 


only such work as he has in mind, 
based on his own experience. The 
ervice salesman should sell only 
what aprears to be the thing needed 
to improve the running of the Car, 
such as adjustments, etc., which will 
improve its performance or perhaps 
add to its appearance. We never 
crowd the owner, never urge him 
to have this or that done. We let 
him dictate. 

“Then comes the most important 
stage—that of the mechanical crew 
doing the best job ever done for 
that particular owner. The inspector 
must see that every detail called 
for on the order has been followed 
out and done just as the owner 
wanted it to be done, so that when 
the owner called for the car the 
work is 100 per cent., as wanted, but 


| it 


| LaSalle motor cars was opened here 
on Monday, May 15, at the show- 


6,000 new and 9,000 used machines, 
is stated. 
A special showing of Cadillac and 





rooms of the Capital Automobile 
Company, according to Elwyn Tom- 





linson, president of the company. 
The cars being displayed are all 
special paint jobs prepared for the 
event at the Cadillac factory in De- 
troit and sent to Atlanta for the oc- 
casion. 

W. M. Boomershine, head of the 
Boomershine Motors, Inc., recently 
gave a “family party” for employees 
of his company at the East Lake 
Country Club. Some fifty employees 
with their wives and families en- 
joyed the dinner dance, which was 
the feature of the occasion. 


®> 
| 


|be running down more and more, in 








| Ford dealer, has expanded his serv- | 








TRUCK EQUIPMENT 


RUNNING DOWN IN 
CONN. DESPITE DRIVE 


The condition of equipment of 
motor vehicles, particularly the com- 
mercial metor vehicles, appears to 


spite of all the extreme effort made | 
through the state police department | 
and the Department of Moter Ve- | 
hicles of Connecticut. | 

“So long as this condition of de- 
teriorated equipment, discovered in 
an increased number of instances, 
continues, the situation will be a 
very serious one,” Robbins B. 
Stoeckel, commissioner of motor 
vehicles, says in a department bulle- 
tin today. _ 

“Something must be done about it 
and what that they will be remains 
for later determination. It may be 
there will come more severe disci- 
pline or an intensification of the 
whole matter, which will be an an- 
noyance to many people, the ar- 
rangement for periodical inspection 
of vehicles,” he adds. “At the 
present time it does not appear 
probable that the owners will correct 
the situation themselves unless made 
to do so. 

“It is with sincere regret that any 
disciplinary authority is brought to 
realize that a condition which calls 
for administration of more severe | 
and extended discipline is thrust 
upon him, but there is no escape and 
the police will have to do it in the 
interests of public safety. Cars are 
constantly being found with brakes 
in such poor condition as to be 
thoroughly unsafe and improper 
vehicles to be on any highway, and 
the most absurd excuses are made 
as to why such a condition is allowed 
to exist. 

“The requirements relating to 
equipment extend to much more 
than brakes. They include the whole 
general safety condition of the car, 
and while it cannot be hoped that 
police and inspectors can make | 
thorough examinations to correct 
the operation of the equipment, yet, 
wherever it is found that it is out of 
order in any degree which may be | 
dangerous, an order for its correc- 
tion and possible prosecution for the 
neglect which has allowed the con- 





dition to arise may be adminis- 
tered.” 
Soe pelerferte > 
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§ DEALE 
t DOINGS 


| DOINGS } 
SEATTLE, WASH. | 


The United States Forestry De- 
partment at Missoul2, Mont., has 
recently purchased’ cighty-three 
Ford trucks. 


R 





* - * | 


Bert Blangey of Blangey Motors, | 


ice department for the servicing of | 
all makes of cars. The firm has | 
large shop and service space at 919 | 
Olive St., and thus is equipped to | 
back up its decision to give service 
to makes of cars other than Ford. 


~ ” ~ 


Thousands of entries have been | 


ettracted by the word contest of Ss. Successful automobile salesman must have. 


L. Savidge, with the letters of | 
“Dodge-Plymouth” to be used in| 
making out lists. As prizes, $135 in | 
cash was passed ou‘, and atso 100 | 
credit vouchers for $25 to apply on 
purchase of a new Dodge or Plym- 
outh. 


The Associated Oil Company has | 
mailed out of its San Francisco of- | 
fices a number of reproductions of 
a photograph of President Roose- 
velt to local dealers and associa- 
tions. These portraits are excel- 
lent likenesses and were widely dis- 
tributed on President’s Day. 

” a 


AKRON, 0. 


Announcement is made of the 
opening of a De Soto and Plymouth 
dealership at 216 East Market St., | 
with Ward H. Hall and G. 
Pluchel in charge. Plans are being 
made to carry a complete line of 
new cars, and a complete service 


department will be maintained. Mr. 


Hall has been in the automobile 
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| And How They Got That Way 





A series of brief biographies of outstanding motor car 
and truck merchants. 





C. G. CAMPBELL 
Texas State Distributor of Austin Automobiles 


G. C. Campbell, Austin distributor for the state of 
Texas, was born on a farm in Franklin county, Georgia, 
April 17, 1892. Graduated from high school with second 
honor and from preparatory with first honor. Having lost 
his dad at the age of 20, he was launched out into the world 
without funds and without experience except that gained 
from hard work on a farm. &——--———— = 

With only $10 in cash he entered | 1999 he sold his interest in the Ford 
Mercer University at Macon, Ga. He/ pysiness and moved to Chicago 
worked his way through his junior| where he went into the wholesale 
year without creating any debts. | produce business with a former col- 
Realizing that during the senior) jege mate. This undertaking was 


| failure. 


| management of the Ford dealership | 


year additional demands would be | 
made for funds and that it would | 
not be best to be so crowded for 
time, he taught school for one year. 
He made a fine record as a teacher. 

He then returned to college and 
in addition to his senior work in the 
school of arts he took up the study | 
of law. He was a leader in the! 
debating societies and represented | 
his college in many debates and 
oratorical contests without a single 
defeat to his credit. 

He left college before the year 
was up and entered the first officers 
training camp at Fort McPherson. 
At the close of this camp he was | 
commissioned as second lieutenant. 
He was assigned to Camp Gordon 
for a brief period and then trans- 
ferred to Camp Shelby, Miss., where 
he remained until October, 1919. 

During the stay at Camp Shelby, 
Miss., Mr. Campbell married a col- 
lege sweetheart and to them one son 
was born. 

After being discharged in 1919 he 
accepted a position with the Empire | 
Trust Company, Atlanta, Ga., as as- 
sistant secretary and treasurer. In 
addition to his regular duties he was 
placed in direct supervision of the 
real estate department. He was, 
reasonably successful in this under- 
taking. In 1921 he resigned his posi- 
tion and moved to his former home 
and entered the automobile business | 
representing the Elgin Automobile | 
Company. This undertaking was a! 


In 1922 he entered in partnership | 


with a Ford dealer and took over the | 





at Lavonia, Ga. This undertaking 
proved to be very successful and | 
in 1926 he took over the management ' 
of Ford dealerships in Hartwell and | 
Royston, in addition to the manage- | 
ment of the one at Lavonia, Ga. In | 


very satisfactory from a financial 
point of view. After having lost his 
wife in Chicago he moved to Florida 
for a change. At Lake City, Fla., he 
now has his permanent home. 

In 1932 Mr. Campbell, seeing the 
wonderful possibilities in the Austin 
car, accepted the distributorship for 
the state of Texas. Since October, 
1932, he has rapidly developed the 
state into a fine selling organization 
and the number of cars delivered in 
that state monthly is gratifying and 
growing each month. 

His policy has always been, stick 
to the truth; take the kicks with a 
smile, and keep on asking people to 
buy. He says that “some of them 
do and some of them don’t, so I ask 
them all.” 


NEW DISTRIBUTORSHIP 

Vancouver, B. C., May 25.—Ano- 
ther new automotive firm has now 
opened up in Vancouver, B. C., 
under the name of Barton Motors, 
Ltd. Headed by Frank Barton, 
the company has leased premises 
until recently occupied by Fordyce 
Motors, Ltd., and built especially to 
suit requirements of that firm on 
Burrard Street. The company will 
handle distribution of Studebaker 
and Rockne lines. 


AIR RACES 

Los Angeles, Cal., May 25.—Ano- 
ther milestene in the history of 
aviation will be written in Southern 
California's Sky with the presenta- 
tion of the 1933 national air races 
at Los Angeles, July 1 to 4 in- 
Ciusive, and an official announce- 
ment today conveyed the news that 
noted plane builders in all parts of 
- world will be represented in the 
competition with ships r 
construction, = a 


WHAT SUCCESSFUL AUTOMOBILE 


SALESMAN MUST HAVE = 


S. F. Glassmeyer, sales manager of the Fuller Auto- 


mobile Company, Cincinnati, O. 


an experience covering many 


Mr. Glassmeyer: < 
I musc love my work. TI must get | 
a kick out of it. It must hold my | 


inierest, amuse me, keep me on 
cdge, educate me, thrill me, fascir- 
ate me. It mus! provide a comfort- 
able living for me. 

I must know my work. And yet 
my work must be a continual prob- 


business in Akron for ten years. 
Previously he was associated with | 
the De Soto and Plymouth for five 


years. 
oe ~ * 


West Motor, Inc., has been formed, 
with headquarters at 394 West Ex- 
change St. This marks the first 
time in many months that Lincoln 


local dealer. The new company will 
be operated by John A. McAlonan 
and A. Lon Homeier, proprietors of 
the Homeier-Universal Motor Com- 
pany, Ford dealer. 


, Hupmobile distributor, from 
years, has summed up for 


| Automotive Daily News his ideas on the qualifications that a 


We introduce 


lem to me. It must defy me, try 
me, test my ability, my resourceful- 
ness, my judgment, my initiative, my 
keenness, my perceptiveness, my 


perseverance, my brains and my 


; guts 


I must measure up. I must be a 
gentleman, intelligent, presentable, 
sound, truthful and be able to 
create a good impression unobviously, 
I must be adaptable, nervous of re- 
straint, “figgity,” yet Cool, calm and 
collected at all times. Then I can 
sell myself. 

I must have my company’s inter- 
ests at heart always. My company 
must be sound, reliable, of enviable 
repute and on its toes from top to 
bottom. Then I can sell my com- 


W.| cars have been represented by a@/ pany. 


I must know and be sold on my 
merchandise. It must measure up 
to highest standards and be made 


(Continued on Page 6) 
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Revival---In Spots 


URING the past few weeks Automotive Daily News has 

been conducting a dealer survey in the inquiring 
reporter manner on various subjects of in erest to the whole 
automotive industry. One of the questions recently asked 
was, “How does business look for May?” The answers have 
been extremely significant and varied. They have run from 
“Awful” to “Great,” with all sorts of shades in between. 

Out of it all emerges the significant fact that some parts 
of the country are enjoying markedly better business. Texas, 
for instance, has given us many enthusiastic replies, saying 
that business looks fine for May. Utah tells the same tale. 
The Pacific Coast dealers seem to believe that they actually 
are out of the woods. Other sections say that May business 
should be “Fair” or “Not much change.” From other places 
come specific answers, telling us that the dominant local 
business is in bad condition and the dealers cannot see any 
improvement in May, or until their sectional industry again 
revives. 

Naturally enough, some of the dealers replying to our 
inquiring reporter indicate discouragement. They are not 
hoping for much in May and don’t know when they can 
expect any let up in the long drought. 

To these discouraged dealers and all others who have 
not yet felt the quickening breath of revival, Automotive 
Daily News would say: “Do not be discouraged. The mere 
fact that in some sections of the country business is picking 
up is a hopeful sign for you. When this depression started, 
all sections of the country did not catch it at once. The 
arrival was spotty and the revival will be spotty. This 
emergence of certain cities, towns and sections from the 
depths of the depression is exactly what we would expect as 
a prelude to a general advance.” 

The steady downward trend of motor vehicle sales since 
1929 has been caused by the general bad condition of the 
country. People did not stop buying cars because they no 
longer wanted them. They stopped because they had nothing 
to use for money in paying for cars and trucks or because 
they were in the grip of a terrible fear of what was going 
to happen and hoarded their money against possible dis- 
aster. 

In sections where the dominant industry has shown 
signs of improvement, one of the first reflections of the 
better conditions was an increase in motor vehicle buying. 
This has been so in Utah, where leadings crops are wool and 
beet sugar, both of which have gone up in price. It has been 
so in Texas, where cotton has put on a healthy increase in 
price. It has been so in other sections, where important 
staples or industries have shown signs of rehabilitation. 

Once started, a revival of this sort grows like a snowball 
rolling down hill. More work and wages in one section cre- 
ate demand for products that are important to other sections, 
lifting them out of the doldrums. 

We cannot say yet that the appzrent revival in spots is 
“the real McCoy,” but if it is an improvement caused by bet- 
terment in fundamentals, it will spread. So we say to our 
dealer readers in sections that have not yet felt the uplift: 
“Courage and a little patience; your turn will come.” 


When a 


Single copies, 5 cents. 


350 Hedson &t., 
Alexander Johnston, Editor. 








Holding Employment Level 


In a recent story from Detroit Automotive Daily News 
made the statement that employment at the Chevrolet plant 
had not varied more than 10 per cent. during the whole 
depression. The amount of wages earned per man naturally 
has changed with the volume of production, but the Chevro- 
let employees as a whole have been assured of their indi- 
vidual shares of whatever employment was available. 

If all our industry were geared to care for employees in 
this fashion, it would be an excellent thing. Labor needs 
assurance of continuity of employment, more than almost 
anything else. The individual worker will spend more, will 
raise his standard of living a little if he feels sure that he is 
going to continue in a job, even though the wage volume may 
fluctuate. Whatever Chevrolet’s system is, it would appear 
to be worth study. . 
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MAY 


30—Indianapolis, Ind. Annual 500- 
mile International Sweepstakes. 


JUNE 


&—New York. Annual meeting of Na- 
tional Automobile Chamber of Com- 
merce. 

ll—Detroit. Automobile 
Fair Grounds. 

12-15—Boston, Mass. National Association 
of Purchasing Agents, eighteenth 
annual International Convention 
and Informashow, Hotel Statler. 

12-16—Chicago. American Oil Burner As- 
sociation meeting, Stevens Hotel. 

16-17—Louisville, Ky. American Automo- 
bile Association meeting. 

18-July 3—Bordeaux, France. Automobile. 
nautical and aeronautical show. 

26-30—Chicago. American Society of Me- 
chanical Engineers, meeting. 

26-30—Chicago. American Scciety for Tesi- 


Tace.. State 


ing Materials, meeting, Stevens 
Hotel. 
JULY 
1. 4—Chicago. American Air Races, Mu- 
nicipal Airport. 


10-14—Chiecage. Automotive Engine Re- 
builders Association, meeting. 


16-18—Chieago. National Team and Motor 


Truck Owners’ Association, thirty- 
first annual convention, Palmer 
House. 

AUGUST 


28-Sept. 24—Chicage. Chicago Society ot 
Automotive Engineers, International 
Automotive Engineccring Congress, 
Palmer House. (This meeting will 
be wide in scope to take in the ec- 
tivities previcusly covered in the 
summer imeeting and the acronau- 
tical meeting.) 


SEPTEMBER 


1—Detroit. Gold Cup 
Automobile Races. 


11-15—Chicago. American Chemical So- 
ciety, meeting. 

20-22—Atlantie City, N. J. 
leum Association, Traymore Hotcl. 


21-22—Chicago. National Association of 
a Bus Operators, Congress 
Hote 


Automobile 


National Petro- 


OCTOBER 


Paris, France. Twenty-seventh In- 


ternational /.utomobile Exhibit. 
2- a Mich. National Mcta} Con- 
gre 


&- 6—Chicage. National Safety Congress 





| Calendar of Coming Events 


5-15—Paris, France, International Auto- 
mobile Salon. 

12-21—London, England. Twenty-s2venta 
International Automobile and Mo- 
torbort Show. 

28-28—Chicago. Motor and Equipment 
Manufacturers Association, National 
Automotive Maintenance Eyposition, 
Herbert Buckman, manager. 

24-26—Chicage. American Petroleum 
stitute, meeting. 

27-28—Chicage. National Standard Parts 
Association, convention, Stevens 
Hotel. 

30-Nev. 3—Chicage. National Standard 

Parts Association, trade show. 

NOVEMBER 

Chieago. National Battery Manu- 

facturers Association, fall meeting. 

(Date to be announced later. 

JANUARY 


6-13—New York. New York National. 
Automobile _Show. 


In- 


BREWING INDUSTRY 
ADDS TRUCK SALES 


(Continued from Page 1) 


ing Company a three-quarter ton 
International. 

The Oertel Brewing Company has 
just placed orders for ten new 
trucks, International getting orders 
for six of 1% ton each and two for 
% ton; while Jacob Weber & Son, 
handling Stewart trucks, received 
orders for two of 1'4 ton. Weber 
is building the bodies for the two 
Stewarts, while J. Edinger & Sons 
are building bodies for the eight 
Internationals. 

The John G. Epping Co., 











pro- 
ducers of soft drinks and distrib- 
utors out in the State for Falls City, 
Louisville, and Druckman, Cincin- 
nati, to meet beer requirements have 
purchased three new Internationals, 
one of two-ton and one of a half 
ton. 
More than twenty trucks sold 
within the past thirty days have 


been sold in connection with return 
of beer and more will be needed as 
the brewers get into production with 
increased capacities now being ad- 
ded. Only two of four brewing 
plants in the Falls City are in oper- 
ation, or have brought so far. The 
old Reising brewery at New Albany, 
Ind., has just been reorganized, with 
plans for brewing in operation with- 
in a short time, and the Frank Fehr 
Brewing Co., Louisville, is expected 
to buy its truck fleet at an early 
date. Some of the operating plants 
may replace some of their old equip- 
ment soon, as it is not going to stand 
the gaff at the rate it is now being 
driven. 

The stave, heading, cooperage and 
box people are all prospects for 
sales, plus the pretzel, and other in- 
dustries affected. By the close of 
this year, it is believed, that the 
return of beer will be responsible 
for at least 100 new truck sales in 
the Fall Cities, and perhaps more, 
including allied lines affected, and 
this estimate is considered as con- 
servative. 


NORTH AMERICAN “AIRWAYS 
BUYS WESTERN AIR STOCK 
New York, May 25.-——E. R. 
Breech, president of North American 
Aviation, Inc., announced today that 
this company had acquired all of 
the common stock of the Western 
Air Express Corporation owned by 
the Aviation Corporation of Dela- 
ware. 


REPORTS 


Philadelphia, 
Sales Co., J. William Nock, distribu- 
tor, specialists in automotive sup- 
plies, reports a better feeling in 
business, with sales going forward. 
This house recently has added to its 
stocks Kel-Wax and Kel-Oil and 
the Purfex line of motor oi] and 
grease; also Express spark plugs. 
There are now six salesmen cover- 
ing the metropolitan district. 


BETTER SALES 


May 25.—The Alert 





Six Truck Sales Leaders for April-March, 
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APRIL, 1933 | FIRST | SECOND THIRD | FOURTH | FIFTH | SIXTH 

State Sales | | | | | 

Arkansas 206 | Chev 120 | Ford 64 | Int 13 | Dodge 8 | Indiana 17 

Delaware ‘7 | Chev 41| Ford 16 /Int 10 | A-G_——_—s2'| Indiana__'1 | 

Florida ad ‘|Chev_81/| Ford _—*S7| Austin _—22 | Int 19 | Dodge 8 | Stude 2 
Georgia | Chev 209| Ford  72|/Int | 18{|GMc  8j| Austin’ 7|D-S 4 
Idaho i [Chev 26| Ford 15|Int 6 | Dodge 2/GMC  1| 

Hlinois 1371 | Chev 429 | Ford =—.275 | Int —s.218 | DT ~—=— 88 | Dodge 57 | GMC 53 
Kansas 80 | Chev 51| Ford ‘13 | Int 9 | Stude 3/D-G (2|DT-wi 1 
Louisiana 165 | Chev 77 | Ford (36 | Int _ 31 | DT-D-G 5 | Austin 3 | Stude 2 
Maryland 215 | Chev _‘115 | Ford 41 | int 22 {Dodge _11| Brockway 8 | GMC 7 
Michigan 292 | Ford 105 | Chev ‘103 | Int 34 | Dodge 24|GMC __‘9'| Reo 7 
Minnesota 258 | Chev. 107| Ford 73 | Int 2 |DT _—i14| Dodge _—6 | Reo 5 
Montana 180 | Chev _—s61 | Ford  50| Int  — 45 | Dodge _—8 | Reo 7 | Mack 4 
New Hampshire 132 | Ford 57| Chev _—48 | Int 12 {Dodge 5|R-Ro  2/* | 1 
North Carolina 394 | [Chev : 211 | Ford  104{Int  42!/GMC  ° +#9§{|Au-D 8 | Stude “5 
North Dakota 37 Ford 15 | Chev 13 | Int 6 | Dodge ;.: — 
South Carolina 197| Chevy 117 | Ford _55 | Int dE: D  5|G-M 2|R-S 1 
South Dakota 38{ Chev  18| Ford 9 | Int [Dodge 2 | DT iT 
Utah +69 | Chev 45 | Ford 14 | Int ‘| Dogde 3/GMC 2{ 
Vermont ~ 84 Fo (Fora 31 {Chev _—_—s.24 | Int ir | Dodge 6 eo] | R-Wi 2 
Virginia 330 | Chev 180| Ford  93|Int — = | GMC 14 | Dodge ge 13 | S-W_ 2 
West Virginia 200/ Chev _—°93 | Ford =  54/|Int  —21 | Dodge 11{GMC __7 | White 4 
Wisconsin —s 372 | Chev _—'184[ Ford _—-68 | Int i _GMC 24 | Dodge 16 | DT 15 
Dist. of Col. 80; Chev —Ss36 | Ford = 18|GMC 17 | Int 5 | Dodge 2 | Au-A 1 

MARCH, 1933 | FIRST | SECOND | THIRD FOURTH FIFTH | SIXTH 

State Sales | 

Arkansas 135 | Chev 86 | Ford 30 | Int 11 | Dodge 3 | Stude 2| Au-R 41 
Delaware ~ 47 | Chev 31 | Ford 10 { Int §(GMce if 

Florida 201 [Chev _—s81'| Ford —— 49 | Int 27| Austin. 25|GMC _ 6 | Dodge 4 
Georgia “M3 [Chev 69 | Int" 15|GMC  ¥ 9| Ford 5| Federal 4 {| Austin 3 
Idaho | 18 Chev 12 | Int 3 | D-F-I cae eo 
Illinois ~ 599 | Chev 198| Ford 107|/Int  105|DT 49 Dodge _—37 | GMC 24 
Kansas ~ 106 | Chev —_ | Ford 25 | Int ~ 11 | Dodge 3 | Reo ——2| G-Wo 1 
Louisiana == ~—~—*55 | Chev 7|Ford  12|Int  11|D-G  2/Stude 1/ 
Maryland “163 | Chev_ 2 Ford 31 | Int “21 | Dodge | 9 Brockway 7 | GMC 5 
Michigan 319 | Chev _132 | Ford 60 | Dodge 42 Int 41 Reo _—i15 | GMC 10 
Minnesota 264 Chev 47| Ford  44{| Int 35 | DT 14 | Dodge 7 | GMC 6 
Montana | “107 | Chev. —«43'| Ford ~=-34/| Int ~~—~«21:'| Dodge  5|GMC  2/| Fe-M 1 
New Hampshire 73 | Chev 38 | Ford  16|Int  |&|GMC  4/|DT_ 3 | Dodge —2 
North Carolina 109 | Chev 112 | Ford ‘44 | Int 20 | Austin 7 | GMC 5 | Dodge 4 
North Dakota 16 | Chev 8 | Int 3|DF 2 hi si cae 

South Carolina 130 | Chev 82 | Ford 35 | Dodge 5 | Int 3 | Austin 2 | Fe-G-I i 
South Dakota 39 | Chev 21 | Int 6; D-F 4 | Stude 3| DT 7 
Utah 50 | Chev 30 | Ford Ti | Dodge 3 | G-In 2 | White 1 | 

Vermont ~ 38 | Chev _—(14[ Ford _—9'|| Int 4| DT-i 3|D-w 1 | 

Virginia 262 | Chey 156| Ford 58 | Int 17 | GMC 8 | Dodge 6 | Au-DT 4 
West Virginia 105 | Chev 61 | Ford 18 | Int 10 | Dodge 5 | GMC 3|Stude 2 
Wisconsin ——s:191 | Chev _—‘86 = Ford 39 | Int 35 | DT 11 | Dodge 5 | G-R 4 
Distret of Col. 62 | Chev 28 | Ford _—i15 | ‘GMC _10 | Autocar 6 | D-In 2 | Au-Fe- 1 














KEY TO ABBREVIATIONS AND SYMBOLS 


A—Autocar; 
G—GMC; I—lIndiana; 


LFR—La France-Republic; M— 


Au—Austin; B—Brockway; C—Chevrolet; D—Dodge; DT—Diamond T; F—Ford; Fe—Federal; 
In—International; 
Ro—Rockne; S—Studebaker; St—Stewart; W—White; Wi—Willys. 


Mack; P—Pierce-Arrow; R—Reo; 
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RIGHT — Letter received from A. W. 
Pickett, Branch Manager, Willys-Over- 
land, Inc. 





BELOW—Greatly reduced reproduction 
of the Willys-Overland advertisement. 


DAILY NEWS, THURSDAY. MAY 4, 1908 


The bargain of a lifetime! 
BRAND NEW 1933 WILLYS CARS 





Manu 








factuding all freight aad all cares, both Federal aad Stace. The following 
aqnipmrat iacteded a 20 extra confront sad reat bumpers, extra tire 
tad tube, preised meet enameled tire cover to match body, Sus visors, 
windsbicld wiper, four bydreulic shock elimiaators, rest-view misror, spare 
wheel sad tire lock, complete set of tools. 


fe 4 Door Sedan 


»| Completely Equipped-Delivered to You 


$395 


i 
THESE CARS ARE THE CURRENT PRODUCTION 
OF AN ORGANIZATION OVER 25 YEARS IN 
THE AUTOMOBILE BUSINESS, WHO HAVE 
BUILT OVER TWO MILLION AUTOMOBILES. 


Ra 








1. 25.to 30 miles per gallon 

2. more tha 70 miles per bour 

3. patented Boating power 

4. all-steel safety body 

5. 4 hydraulic shock elimi 
gators 

6. new X-type frame 

7. roomy bodies 

&. low center of gravity 

9. full sereamlining 

WO. selection of colors 

11. bodies sound and weather 
proofed 

12. every car on easy terms 

13. crades accepted 

14, standard factory guaran Mee 






One 800 line advertisement 
in the Daily News of May 4, 1933 


i) sold 70 7 new cars for 
= Willys-Over land in New York City! 












cing op. There ber geine 
won't lost tong. 


BUY NOW 








Wanterran Baonn 














WHAT SUCCESSFUL AUTOMOBILE 


SALESMAN 


(Continued from Page 3) 


by a manufacturer capable of hold- | 


ing the confidence of the roe LIFTS WAGES AT PLANT 


public. Then I can sell my mer- 


chandise. 


I must be willing to work unceas- 
ingly to make enough contracts t? 
keep me busy because I must have 


somebody to sell to. 


I must strive to be broad, likable, 
well informed, clean minded, human, 


real. 
For several years “Big 


Business 


MUST HAVE 


6 ——___—__—— 


| AUSTIN INCREASES PRICE 


(Continued from Page 1) 
prices with a corresponding increase 
in wages. Not only is the step de- 
sirable in order to bring. the indus- 
try to a sound operating basis, but 
it is eventually inevitable because 
of the increase of commodity prices 
which are already necessitating the 


AUTOMOTIVE DAILY NEWS, 





Executives” have told us that what 
it takes to be successful salesmen is 
damn hard work. To them I say, 
“Baloney”! There is no such thing 
as hard work. Work is the most en- 
joyable part of our lives if we know 
enough to appreciate and realize 
what it’s all about. 


materials and parts. 
tration at Washington has gone on 
record 
prices, 
hours, and it is our belief that the | also officiated as toastmaster. Those 
| sooner industry adapts itself to these | gathered at the 
| policies the sooner will prosperity be were addressed by Mayor Edward J. 


payment of higher sums for certain 
The adminis- 





as recommending higher 
higher wages and _ shorter 


restored to this country. Our pro- 
duction this year is running five 
months ahead of 1932 and 100 per 
cent. ahead of 1931, and we are 
finding an increasing market in the 
field where low price transportation 
is a prime requirement. 

“We are shortly to start shipment 
on a new series of cars, and advance 
orders on this new model have al- 
ready indicated a widespread accept- 
ance. The spring sales have been 
highly encouraging and there is 
every indication that we are at the 


!beginning of a _ prolonged buying 


period.” 


G.M. CENTURY PROGRESS 
EXHIBIT INSPIRATION 


(Continued from Page 1) 
party and previewing of the $1,600,- 
000 General Motors exhibit. 
dent Alfred P. Sloan, Jr., the host, 


impressive affair 





FRIDAY, MAY 26, 1933 


Presi- | 


Kelly of Chicago, President Walter 
Dill Scott of Northwestern Univer- 
sity and Vice-President Charles F. 
Kettering of General Motors, in ad- 
dition to Messrs. Sloan, Dawes and 
Knudsen. As a finale of the pro- 


gram Mr. Knudsen threw the switch 
that started the Chevrolet assembly 
line by means of a cosmic ray. 

In advance of the luncheon the 
guests viewed parades to the build- 
ing of ancient Buicks, Cadillacs, 
Oldsmobiles and Chevrolets, along 
with 1933 models of these cars and 
the Pontiac. They cheered particu- 
larly the arrival of a 1905 Oldsmo- 
bile driven here from Lansing by 
Dwight S. Huss of Detroit, who 
crossed the continent twenty-eight 
years ago in the same car; the 1905 
Buick piloted by F. A. Bower, chief 
engineer of that company, and the 
1911 Cadillac, driven by Mr. Ketter- 
ing and equipped with the first self- 
starter, which he designed. 

Mr. Sloan and Mr. Kettering in 
their brief talks made it clear that 
the automobile industry can not and 
will not be satisfied to stand still. 








“Although we only have to look 
back as much as a year to recognize 
the changes that are taking place,” 
said Mr. Sloan, “if we compare to- 
day’s motor car with that of five 
years ago we can better visualize the 
tremendous progress that has been 
achieved, and as our knowledge in- 
creases our minds are opened to the 
vast possibilities of the future.” 

Among the Celebrities at the party 
were former Vice-President Charles 
G. Dawes, Vice-President R. H. 
Grant of General Motors, former 
Ambasador Ira Nelson Morris, Ar- 
chitect Albert Kahn of Detroit, who 
designed the General Motors Ex- 
hibition Building, and the consuls 
of England, France, Germany, Italy, 
Japan and Spain. The half-hour 
speaking program was broadcast na- 
tionally and the consuls delivered 
World’s Fair mesages to their re- 
spective nations over the air fyom 
the speakers’ table. 


Mr. Sloan gave recognition to Chi- 
cago distributors handling all makes 
of cars by inviting them to the 
function, and they turned out full 
force. 





Cumulative New Commercial Car Registration Statistics, April, 1933 


Figures in this table are from R. 
New Jersey, 


New York city, are included in New York state total. 


three companies. 
In this table, 30 states and t 





L. Polk & Co. of Detroit, 


which are furnished by the New Jersey Motor List Co., 
Readers desiring county, city, or town lists, or lists of owners in any given section, may obtain these by addressing any of these 


Some of this data has been published previously, but it is given here complete for the convenience of our subscribers. 


he District of Columbia 










New Car Division, Trenton, 





Metropolitan district figures, 















with the exception of Hlinois, which are supplied by the Robinson Advertising Service, Springfield, Ml, and 
N. J. 


compiled by Sherlock & Arnold, 
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ENGINEERING 


FACTS ABOUT 


ALCOHOL FUEL BLENDS 


(THIRD INSTALLMENT) 


The present local distribution of 
in the 
not yet 
difficulty 
due to separation of the alcohol 
It is much easier 
to keep the motor fuel dry in local 
than 


alcchol-blended motor fuel 
corn belt has apparently 
encountered any serious 


from the gasoline. 


or small-scale distribution 
when marketed on a national scale 


The following report gives the ex- 
perience of the only commercial at- 
tempt ever made in this country to 
distribute an alcohol-gasoline blend 
under large scale commercial con- 


ditions. 
“One of our earlier 


drous grain alcohol and 75 per cent 
motor gasoline. 


marketed in and around Maryland. 


experiences 
was in this country, where we put | 
out a mixture of 25 per cent. anhy- 


| practice, and is primarily a 
of taxation or is a subsidy to the 
j} alcohol industry. 
Aside from the 
i/sump 
|ficulty is that of the great sensi- 
| tivity of alcohol blends to absorb 
|} water and separate—particularly in 
| blends containing less than 20 per 
'cent alcohol. 


Like most other industries at the 
|} present time, the alcohol industry 
finds itself with a surplus-produc- 
tion capacity, and is distinctly eager 
'to put its plants to work to make 
alcohol for any purpose. 


At present denatured alcohol (95 
per cent.) sells in a highly compe- 
 titive market at 28 cents to 29 cents 
per gallon. This alcohol is made 


increased con- 





This product waS|from molasses costing 4 cents to 5 
|eents per gallon, which is equiva- | 


After three or four months’ experi-|Jent to a raw-material cost of 10 
ence it was necessary to discontinue | cents to 121%4 cents for each gallon 


the sale of this blend, due. to selling | of alcohol. 
These | 


and operating difficulties. 


Normally, the price dif- 
ference between 95 per cent. and 


difficulties largely were of a mar-| anhydrous (or pure) alcohol is about 


keting and car-operating 


of water. 


practically all storage 


nature,|10 cents per gallon. 
and resulted from the instability of | quantities 


the alcohol-gasoline in the presence 


But if large 


of anhydrous alcohol 


| were required, the cost of dehydra- 


There is some water in| tion could probably be reduced to 
tankage, 


labout 2 cents, making no allowance 


coming in from the condensation of | for payment of royalty for use of 


moisture 
days. 


from the air on 


e damp | necessary 
This water causes the alcohol | eost 


to separate from the gasoline. Sim- | 


patented processes. The 
anhydrous alcohol from 
5-cent molasses would then be about 


of 


ilar troubles were also experienced | 30 cents per gallon. 


in the gasoline tanks on automobiles 
and in the carburetors, and resulted 
in uneven and troublesome opera- 
tions of the motor cars, as well as 


difficuity in starting at times.” 


Difficulties of this kind would be 
even greater with the 10 per cent. | 
blend and would become 
particularly acute with only 2 per 
The percentage of 


alcohol 


cent. alcohol. 
moisture required to cause separa- 
tion at 20 degrees Fahrenheit for 
different percentages of alechol 


blended with gasoline is indicated in 


Table 3. 

Blending agents somewhat reduce, 
but do not eliminate, these prob- 
lems; and all useful blending agents 
are about twice as expensive as al- 
cohol, and then merely increase to 
a limited extent the amount of 
water that can be present before 
separation occurs. A 10 per cent. 


blend of the ordinary commercial | 


95 per cent. alcoho] requires almost 
4 per cent of butyl alcohol to main- 
tain stability down to 0 degrees 
Fehrenheit. Benzol, frequently re- 
ferred to as a stabilizing agent, can- 
not stabilize any blend of 95 per 
cent. alcohol between 1 and 18 per 
cent. of alcohol; and the blend must 
contain 50 per cent. of benzol in 
order to stabilize 20 per cent. of or- 
dinary 95 per cent. alcohol. 

How serious the _ difficulty of 
separation will actually become is 
impossible to estimate. Apparently, 
small-scale local distribution is be- 
ing accomplished without serious 
difficuity in some parts of the coun- 
try. The properties of alcohol- 


gasoline blends would indicate, and | 


experience in large-scale Ccommer- 
cia] distribution has shown, 
great pains must be taken to prevent 
the presence of moisture if serious 
difficulties is to be avoided. 

A blend containing 10 per cent. of 
99.5 per cent. alcohol is made un- 
Stable, even at summer tempera- 


tures, by the addition of less than | 


0.25 per cent. of water, or less than 
2% gallons in a full 1,000-gallon 
tank. This water, which will fre- 
quently accumulate in a few weeks, 
makes the alcohol separate from the 
gasoline and collect with the water 
in the lower part of the tank. If 
this happens in a tank even less 
than one-half full, the service sta- 
tion wil] deliver the water-alcohol 
mixture from the bottom of the 
tank, giving an unsatisfactory fuel 
and removing the alcohol from the 
fuel in the tank, 

Close study of the foreign situa- 
tion, however, indicates that the 
“widespread compulsory use” largely 
exists on paper rather than in 


that | 


| In producing alcohol from corn 
|}the cost of processing is about 5 


;cents more per gallon, due to the 
jadditional mashing and malting 
|operations not required in produc- 
ing alcohol from molasses. ‘The 
‘production of a gallon of alcohol 
from corn requires a consumption 
of 0.36 bu. of corn and 0.064 bu. 
}of malt. The price of malt is usu- 


TABLE 3 

Percentage of Moisture That Will 
Cause Separation at 20 Degrees of 

| the Alcohol Blend. 
Percentage of 

| Anhydrous Alcohol 


in Blend With 
Texas Gasoline 


Percentage of 
Water in Blend 


at 20 Deg. F 


| 

2 0.014 

| 5 0.05 

10 0.085 
20 e 0.23 
30 0.4 
40 0.7 
50 1.0 


ally about twice that of corn, and 
ithe revival of the brewing industry 
}/now under way may increase sub- 
|stantially the consumption of malt 
land its price. On this basis 
{cost of alcohol from corn 

}cents, 40 cents and 60 cents 
| bushel would be 30.3 cents, 40 cents 
jand 49.8 cents per gallon, respec- 
ltively. Some savings in 
pense and overhead and an allow- 
j}ance of four-tenths the cost of the 


29 


c 
a 


raW material for by-products would | 


reduce these figures to about 25 
cents, 31 cents and 37 cents per gal- 
jlon from corn at 20 cents, 40 cents 
jand 60 cents per bushel, respec- 
tively. 


in motor fuel requires the consumer 
to pay $1.10 per bushel to burn corn 
that can be purehased for 25 cents 
and burned immediately. If the 
motorist must purchase and burn 
the excess corn crop, why not charge 
| the consumer only the market price 
|for corn? Seven-tenths of 1 cent 
| per gallon of motor fuel will burn 
just as much corn directly as 3 cents 
per gallon will burn in the form of 
alcohol. 

If we must burn corn, why not 
burn it on the cob and get its full 
heating value (600,000 B.t.u. per bu.) 
rather than as alcohol which uses 
only one-third (200,000 B.t.u. per bu.) 
of its heating value? The addition of 
|1 bu. of corn to every ton of bitu- 
minous coal used in this country 
would remove just as much corn 
with no capital expenditures, no 
delay for building néw plants, and at 
‘less than one-sixth the annual cost. 





means 


tion, the serious technical dif- | 


Causing Separation 


the | 


per | 


sale ex-| 


The compulsory blending of alco- | 
| hol in the proportion of 10 per cent. | 


USED CAR SELLING 
DEMANDS SOUND 


METHODS-ROSS ROY 


(Continued from Page 1) 





| dealer can display the same intelli- 
|gence and knowledge of his product 
| in selling the used car that he does 
|in merchandising the new one. 


| “The second fundamental that is | 


for used car selling is 
| confidence. Here, again, the used 
|ear business has suffered because 
| the public has lacked confidence in 
the used car. This lack of confi- 
|dence is usually because the deal- 


necessary 


'er’s knowledge about a car is slight. | 


| By using an attractive identifica- 
| tion tag, however, which contains a 
; complete description of the car’s 
| mechanical superiorities, this 
ibe largely overcome.” 


‘DODGE RETAIL SALES 
CONTINUE ADVANCE 


(Continued from Page 1) 


| . . 
;over deliveries recorded for the 


| previous week. 


|for the week ended May 20, com- 
|pared to deliveries made during the 
| corresponding week of 1932 mark an 
lincrease of 64.7 per cent., or 1,530 
units. 

An especially excellent showing in 
| the week’s sales report is also made 
j}by the Detroit region of the Dodge 
|sales organization, generally regard- 
|ed as barometer of the motor car 
trade. Deliveries of Dodge and 
; Plymouth passenger cars and Dodge 
| trucks in the Detroit region mounted 
jto 1,020 units—136 over the preced- 
jing week. 

“With good motoring weather 
prevailing in most sections of the 
;country,” comments Mr. vanDerZee, 
|“‘Dodge dealers’ deliveries are prac- 
[tically certain to overtake our 


April, 1933, in which United States 
}domestic shipments made by the 


| est monthly figure since May, 1929.” 


OHIO STEEL PLANTS 





| 


| (Continued from Page 1) 


will get jobs at this plant when 
eight additional hot mills, making 
twenty-three in all, will resume 


| after two months’ shutdown. 
| Follansbee Brothers Company at 
Wheeling, W. Va., have announced 
|that their new combination mill, 
the entire strip mill, one more sheet 
mill and the entire tin house will 
start next Monday, with more than 
1,200 men employed. 

| The company said it will be the | 
first 100 per cent. production since 
| 1928. The Pennsylvania Railroad 
announced several additional freight 
crews have been added at Weirton | 
to handle the shipments to the 
automotive centers. 


BRITISH COLUMBIA 
SECOND IN CANADIAN | 
CAR REGISTRATION 


(Continued from Page 1) 


|tions from renewals, but from the 
|data available it is evident that the 
total registrations in both 1931 and 
1932 were maintained largely by old | 
cars being retained in service. 

{| The decrease in registrations of | 
}new passenger ars in 1932, com- | 
|pared with 1931, was 35 per cent. | 
in Nova Scotia, 46 per cent. in New| 
' Brunswick, 38 per cent. in Quebec, 
|37 per cent. in Ontario, and 44 per 
cent. in British Columbia, or a total | 
of 25,601 cars or 38 per cent. in| 
these five provinces. 
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can | 


Deliveries made by Dodge dealers | 


| production figures for the month of | 


factory were 15,309 units, the high- | 


ADD NEW WORKERS, 


lsign and produc- 


| was commissioned 


| since 


| The Cincinnati Milling Machine 
|Company, Cincinnati, O., has an- 
/nounced a new “wide-range divider 
‘for use with Cincinnati universal 
| dividing heads for rapidly selecting 

divisions from 2 to 406,600 and any 

angle in degrees, and 
| seconds. 

Any of the divisions or angles can 
be made or obtained with the divid- 
ing head spindle set at any angle 
'from ten degrees below the hori- 
|zontal to fifty degrees beyond the 
vertical, for example, when cutting 
bevel gears. Spiral gears can also 
|be indexed. 

This new arrangement is a com- 
pact, self-contained unit built into 
|the dividing head and consists of 
the large index plate “A,” sector and 
crank “B,” together with a small 
index plate “C,” and sector and 
j}crank “D.” The mechanism is so 
jarranged that small crank “D” 
j}operates through reduction gearing 


minutes 








| 
| 
| 
| 
| 


Walter T. 
| best known in the automotive 


Engineering Biographies 


Fishleigh, a Detroit consulting engineer, 








the 


in 
Ratio between the 


of 100 to 1 ratio inclosed 


; housing ws ge 
dividing head 
spindle is 40 to 1. 

This new divider can be set up 
for universa] indexing in the con- 
ventional manner by utilizing the 
crank “B” only, in combination with 
'the proper hole circle on the large 
| plate. Large plate is drilled on both 
;Sides and contains eleven hole cir- 
cles on cach side for taking care 
of the many divisions ordinarily 
obtained by universal indexing, the 
operation being the same as it has 
been heretofore on the standard 
Cincinnati universal dividing head. 

When the number of divisions 
|required cannot be obtained by con- 
ventional indexing method, for 
example, 67 divisions, then the wide 
range divider is employed. 

Cincinnati dividing heads already 
|installed in the field can also be 
equipped with the wide range 
divider, but it is recommended that 
the fitting be done at the factory. 


worm shaft and 








is 


industry through his past con- 


| nections as executive engineer of the Ford Motor Company 


of Automotive Engineers. 


and his active work as a member and officer of the Society 
He was chairman of the Detroit 


| section of the society in 1927-28 and a member of the council 


During the World War, Mr. Fish- 
|leigh received a commissicn as ma- 
jor in the Sani- 
tary Corps, U. S. 
A., and was placed | 
in charge of de- 


ambu- 
Later he 


tion of 


lances. 


lieutenant colonel 


of the Motor 
Transport Corps, 
continuing as di- 





rector of motor 
ambulance design 
and_ production 
and in charge of the technical serv- 
ice branch of the corps. He has 
served on the VU. S. Motor 
Transport Standardization Board. 
In 1910-12, Mr. Fishleigh was as- 
sociated with the Packard Motor 
Car Company as executive enzineer 
in the body engineering depariment, 
and later in charge of the engineer- 
ing test department. In 1913 he was 
associated with G. S. Williams, a 
consulting engineer of Ann Arbor, 


F. Fishleigh 


Ww. 


REMODEL SHOWROOMS 

Vancouver, B. C., May 25.—Stone- 
house Motors, Ltd. 418 West 
Ceorgia Street, Vancouver, B. C., 
are completely remodelling their 
showrooms, stock department and 
service department. One complete 
outer wall h been removed and 
new show windows and entrances 


installed. In addition to providing 
better display facilities for both new 


ac 
an 


and used cars and accessories the | 


company is also erecting a fully 
equipped service station at the en- 
trance to their mechanical repair 
department. 


|of the society from 1928 to 1931. 
}men from the upper Ohio Valley | 


Mich., in power plant development 
work, and from 1913-17 he served 
as associate professor of automobile 
engineering, University of Michigan, 
where he had received A. B. and 
B. S. degrees in 1902 and 1906, re- 
spectively, and had served as assist- 
ant professor in the engineering de- 
partment in 1906 to 1910. 

| Since leaving the Ford company, 
in 1930, Mr. Fishleigh has taken up 
}an independent practice as an auto- 
|motive consultant and patent expert 
in Detroit, in which he is still en- 
| gaged. 


BROOKS MOTORS SALE 
Buffalo, May 25.—An order has 
been entered in Supreme Court ap- 
proving the of the manufac- 
turing plant of the Brooks Steam 
Motors, Inc., in Northland Avenue, 


sale 


| Buffalo, to Alfred H. Sharp of this 


city. The sale price is $43,500, plus 
assumption of an $80,000 mortgage 


DEALERSHIPS CONTINUE 

Vancouver, B. C., May 25.—Con- 
solidating Generat Motors fran- 
chises in Calgary, Alta., sales and 
service for both Chevrolet and 
Oldsmobile automobiles will be 
handled in future by General Sup- 
plies, Ltd., 501-521 1st St. West, and 
Alberta Nash, Ltd., 4th Street West 
and 7th Avenue, according to an 
announcement by officials of both 
firms. 


| CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


—— J RR a As RAIS a Rd hn NS ERED eae 








AUTOMOTIVE DAILY NEWS, FRIDAY, MA 


PASSENGER CAR EQUIPMENT 


Non-Shat. Glass 


Lola: Bibele: 8 





NAME AND MODEL 


uel Gauge 








































































































Y 26, 1933 


AND ACCESSORIES 





Shock Absorbers 



















































































{ a |i : ; 
Ayburn 8-10] Ste $| K-S Ele | Cha USL | Ste Cas! Dev | LOF — | Kla Yes | C s|— |$ And $ | Del 2 | No MW Wo 
Auburn 8-105 Ste $| K-S Ele | Cha USL | Ste Cas | Dev | LOF ~~ | Kla Yes | Yes $i- $ And | Del 2 | No MW Wo 
Auburn 12-161 Ste Borg | K-S Ele | Cha USL | Ste Cas | Dev | LOF -— | Kla Yes | Yes $\— s And $ | Hou 2 | Aut MW Wo 
Auburn 12-165 | Ste Borg | K-S Ele | Cha USL_ | Ste  Cas|Dev |LOF  ##—/Kila ___ Yes! Yes $i— /8 And | Hou 2 | Aut MW Wo 
Austin ak | NE $i K-S Aut-Li Cha USL | $ _si—- Ils — | EA-1 No | No $|— | No No| Own] 1 |No |— Di 
Buick 33-50 AC $| AC Oak | AC “DR Ri. AC Cas | Tern y LOF — | Kla-2. Yes | “No ff | Fish | t Yes And $ i$] Del el | 1 |Iner | KH 4 
Buick 33-60 AC $; AC Oak | AC DR | AC Cas | Tern | LOF — | Kla-2 Yes | No i | Fish | Yes And | io . 2 | Iner | KH 1 
Buick 33-30 AC $| AC Oak | AC DR | AC Cas | Tern | LOF — | Kla-2 Yes | No if | Fish | Yes | : Iner KH 1 
Buick 33-90 | AC $ | AC Oak | AC DR_ | AC Cas | Tern | LOF — | Ki Kla-2 Yes No if | Fish | Yes ‘Ana | Iner KH 1 
Cadillac V-8 AC Jag | AC DR | AC DR | AC Cas | Tern | LOF LOF | Kla ~- — | Fish | — And | Del | Iner | KH wi 
Cadillac V-12 AC Jag} AC DR | AC DR | AC Cas | Tern | LOF LOF | Kla o Sf: a — | Fish | — And | 2 Iner | wi 
Cadillac Y-16 ee ee ee es | Kla owe) en And | Dat Tose KH Wi 
Chevrolet Master 6 AC $| AC DR | AC DR | AC $ | Tern | LOF — | Kia Yes ae $ $ | Fish | Yes i as Wi 
Chevrolet Standard 6 — —|—_ _AC DR | — — | Tern | Yes $|— Yes | — — | Fish | — 1 wi 
Chrysler 6 | AC $ | Mot-M DR | * Wil | Mot-M Yes | — oa Pitts $ | | Kla Yes | cs cs|— _ And $ as 7 1 ae mW wi 
Chrysler Royal 3 | AC $ | Mot-M DR/|A Wil | Mot-M Yes | — Pitts 3 | = Yes|CS CS/|— -- And | De 1 | No MW Wi 
Chrysler Imperial 8 AC $ | Mot-M DR | ac Wil | Mot-M Yes | — Pitts $ | KI Yes - 71 -- — And | Del | 2 | No MW Wi 
Chrysler Imp. Cust. 8 AC Wal | Mot-M DR ! AC Wil | _Mot-M_Cas — | Pitts Yes a | Kla___Yos | Yeas — — And | Hou | 2 | Man MW Wi 
Continental Beacon | AC $| K-S  Aut-L | = USL | Mot-M $|i— oe $ | Sche a -- “ = —-|— — |— — Wi 
Continental Flyer | AC $| K-S Aut-L USL | Mot-M $|-— we $ | Sche —|-— —_-|— _ _- — | — ~ wi 
- Continental Ace | Ste —_ $ | | Mot-M Aut-L Nat | | Mot-M $|— ane $ | Sche -- — — Hou 2 | No — wi 
De Soto Six {AC $ | Mot-M_DR | A 5 Wil | Mot-M_ Cas|— | Pitts $| Kla-2 Yes | es 3 ; $i — | Yes $| Del | 1 | No |MW Wo 
Dodge 6 AC $| Mot-M DR| AC Wil | Mot-M Cas|— | Pitts $| Kila Yes | — —|— | Yes And | Del | 1 | No |MW Wo 
Dodge 8 | AC _$ | Mot-M_DR| AC Wil | Mot-M ‘Zas|— | Pitts $ | Kla Yes | — —-|— _ =| Yes And | Del | 2 | No |MW Wo 
Essex Terraplane 6 | Wal a .| Mot-M_ Ele | Cha Nat |; K-S $ | Dura | Pitts $| EA Yes | No No| Own | Yes No | Mon| 2 | No MW wi 
Essex Terraplane 8 | Wal $ | — Ele | Cha Nat | K-S $ | Dura | Pitts $ | EA Yes | 8 $ | Own | Yes No | Mon{| 2 | No MW wi 
Ford 4 Model 46 Var $|K-S Hurd|Cha Own|$ $ | Own | ** — | Var Yes | $ —|— | Yes No | Hou | 2 | Aut Own Wi 
Ford V-8 Model 40 Var | _K-S Hurd | | Cha Var | $ 4 } | Own | * } + — | Var Yes | $ —|— | Yes No | Hou | 2 | Aut Own Wi 
Franklin Olympic 6 | Ste None | K-S Yale | Cha Wil | None Cas | Dura | LOF — | Kla Yes | No No|— No No | Del | 2 | No MW Wi 
Franklin 6 | NE Borg | K-S Yale | Cha Nat | None Cas | Dura | LOF LOF | Kla Yes | No No|— No No | Del | 2 | Man MW Wo 
Franklin 12 - NE Borg | K-S Yale | Cha Wil | None Cas | Dura | LOF LOF | Kla Yes | No No] — | No And | Del | 2 Man MW Wo 
{ Graham Standard 6 | AC $| K-S DR | Cha Wil | K-S $ | Dura | LOF — | Kila Yes | — —| $ | No No | Del | 1 | No MW f 
Graham Standard 8 | AC $| K-s DR | Cha Wil | K-S $ | Dura | LOF — | Kila Yes | — —|$  |No No | Del 1 | No MW 1 
Graham Custom 8 | AC $ |. K-S_ DR DR | Cha Wil | K-S $ | Dura | LOF LOF | Kla Yes | — —| § | No No | Del | 1 No MW f 
Hudson Super 6 | Ste $ | Mot-M_ Ele | Cha Ex | Mot-M $ | Dura | Pitts $| EA Yes 1 $ $ | Dole | Yes No | Mon| 2 | No MW wi 
Hudson8 | Ste _| Mot- M_ Ele | Cha Ex | Mot-M $ | Dura | $__ — |EA Yes | $ $ | Own | — No Gab | 2 | Man MW wi 
Hupmobile 321 | Ste $ | Ste Ele | Cha Wil | Ste $ | Dev | Pitis$ $ | Spa —|No No|— | Yes None | Gab | 2 | Aut MW f 
Hupmobile 322 | Ste $ | Ste Ele | Cha Wil | Ste None | Dev | Pitts $ | Spa —|No No|— | Yes None | Gab 2 | Aut MW f 
Hupmobile 326 | Ste $ | Ste Ele | Cha Wil | Ste Cas | Dev | Pitts Pitts | Spa —|No No|— | Yes B&S | Gab 2 | Aut MW ff 
La Salle V-8 | AC Jag | AC DR | AC DR | AC Cas | Tern | LOF LOF | Kla-2 —|—  —/| Fish | — And | Del | 2 |Iner | KH Wi 
Lincoin V-12 ‘Wal Wal | K-S Oak | Cha Ex | K-S Cas;— |** ** | Spa-2” Yes | OwnYes | No | Yes And | Hou | 2 | Aut KH ss 
Lincoln V-12 | Wal Wal | K- S_ Oak | Cha Ex : K-S _Cas I — an ee | Spa-2 Yes | Own Yes s | No | Yes And | Hou | 2 Aut | KH Ss 
Marmon 16° | AG Jag|AC  =DR|Cha___—Ex | AC Cas | Tern | Pitts LOF | Spa-2__ Yes | Yes —|— | No And | Hou | 2 | * [MW Wi 
Nash 6 | Ste $| K-S Aut-L | re USL | K-S $ | Var | Pitts $ | Spa —|— —|— |¥Yes Yes${|Gab | 2 | Aut MW fl 
Nash Standard 8 | Ste $ | |K-§ Aut-L | A USL | K-S $| Var ! Pitts $ Spa —/— —|— Yes Yes$ | Gab | 2 | Aut MW f 
Nash Special 8 | Ste $ | K-S Oak | ac USI. | K-S $ | Var | Pitts $ | Spa —|CS —-|— Yes Yes$j| Del | 1 Man MW 1 
Nash Ad. Twin Ign. 8 Ste $| K-S DR | AC USL | Ste $| Var | Pitts $ | Spa — !CS —_—|— Yes Yes$| Del | 2 Man MW 1 
Nash h Am. Twin Ign.8 Ste Borg | K-S_ DR | AC Ex I Ste _Cas | Var | Pitts $ | Spa —|cs —}|— |e Yes Yes$ | Del | 2 | Man MW f 
Oldsmobile 6 | AC None ; AC DR|AC  £DR{|AC ” None | Tern | LOF —j|Kla-1 Yes | No — | Fish | [Yes Ai And | Del | 2 | No K-H St 
Oldsmodile8 | AC_None | AC __DR| AC _DR/| AC __None | Tern 1 | LOF —|Kla-1 Yes|No —| Fish | Yes And| Del | 2 | No K-H_ St 
Paskard 8 | NE 2‘ Mot-M NE | AC Pre | K-S Cas —  |LOF  LOF/|Spa _™[1Yes|— ™—| Own | r Yes Own | Del | 2 | Man MW Wi 
Packard Super 8 | NE 2|Mot-M NE | AC Pre | K-S Cas — | LOF LOF | Spa Yes | — — | Own | Yes Own | Del | 2 | Man MW wi 
Packard? 4 Wal __ — | Mot-M__NE| AC ___—*Prel K-S__Cas_ ~- |LOF _LOF | Spa Yes | — — | Own | Yes Own | Del | 2 | Man MW wi 
Pierce-Arrow 836 | NE Borg | K-S Oak | Cha Wil | K-S Cas | Dura | Pitts Pitts | EA Yes | Yes —|— , Yes  And|Del | 2 | No | KH Wo 
Pierce-Arrow 1236 | NE Borg | K-S Oak | Cha Wil | K-S Cas | Dura | Pitts Pitts | EA Yes | Yes —|— | Yes And | Del | 2 No KH Wi 
Pierc e-Arrow 1742-7 NF _Borg | K-S Oak | Cha __Wil | K-S ___Cas | Dura | Pitts Pitts | Kla Yes | Yes —|— | Yes And | Del | 2 | Yes KH wi 
Plymouth6 | AC — | Mot-M_DR| AC Wil ij— | — | Pitts | Kila Yes; — ~—|— _ | ¥es No| Del | 1 [No [Bu Wi 
Pontiac Straight8 | AG None | AC DR! AC _—DR/| AC None | Tern | LOF ———— — | Klas Yes | No -— | Fish | Yes $|Del | 1 [No [KH Wi 
Reo Flying Cloud |— No, K-s DR | Cha Wil | K-S Cas;— |**  —j|Kla  Yes|— —|— |No No|Del | 2 |No |MW Wi 
Reo Royale — ¥ es | — ; No | K-S = DR | Cha zs. Vil | AC _ Cas|— ; — | Kla Yes | — —|— ! Yes And |! Del | 2 | No MW Wi 
Rockne Six Model 10 Ste —K-S_ Aut-L | Cha Wil | K-S  — | Han a” ee es eet, ees ios: pane And | Del | 1 | No | tt ti 
Studebaker 6 Ste None | AC DR | Cha Wil | Ste None | Var | * - **| Spa Yesi|R  —|— | Yes And | Hou | 2 | Aut. | Bu ss 
, Studebaker Com. 8 Ste None | AC DR | Cha Wil | Ste None | Var oe ** | Spa Yes | R —|— | Yes And | Hou | 2 | Aut Bu SS 
- Studebaker President8 | Ste Borg | AC DR | Cha Wil | Ste Var | Var | ** ** | Spa Yes | R —|— | Yes And | Hou | 2 | Aut Bu SS 
Studebaker Spd. Pres. 8 Ste Borg | AC DR Cha Wil | Ste Var | Var ** ** | Spa Yes |S —|— | Yes And | Hou Hou | 2 | Aut | Bu SS 
Stutz LAA Ste Wal | Ste DR | Cha Pre | Mot-M Cas | Tern | Pitts Pitts | Kla —|— —|— |—  £.No/|Gab| 2 | Aut MW Wo 
Stutz SV-16 | Ste Zorg | Ste Oak | Cha Pre | Ste — | Tern | Pitts Pitts | Kla —_—_!i— — | = |— No | | Gab | 2 Aut MW Wo 
St uiz DY-32 a Ste Borg | Ste Oak | Cha Pre | Ste _ |! Tern | Pitts Pitts | Kla —|— —-|-— | — No | Gab | 2 Aut MW Wo 
AV iliys 77 NE $ | Mot-M Aut-L) Cha USL | $ Var | $ me —j|No No|—  |No  Noj|Monj| 1 | No | KH Di 
Willys 99 NE — | Oe »t- M Aut-L} Cha __USL Mot-M No Var | LOP — | Sch — | No No | — | Yes No | — | — | No | KH Di 
KEY TO SYMBOLS AND lof this sort is always to remember | pasting safety posters on the wall 
es H ° . Ty é pasting satiety posers B 
ABBREVIATIONS leet Oper ea ~ Must vi tale | that each man is different from | Were considered enough are giving 
Bperdometer—Ste ‘Stev art-W mer C p P ‘very other man in the world, and = so scientific accident 
- eee. DEMee seeks tree woxj that he cannot ke treated as any/|** : 

ee rone- to- Accident Drivers one else is treated. There are, tobe| “When the work was begun the 
" ee ee ee eee sure, general classes of people, and| safety department feared that the 
Gok—Sore, © - - re woe m 2s et : . = certain types of habits and accident | men would resent the kind of super- 
= 1 Compan Wal, Waltham Waich (Continued from Page 2) tendencies, but one must know each vision which the new pian required, 
~“e . iee—K-S. Kine-Seecley Corp. ac, 0zens of people, including his fel- sal sternly with his , 1c wife |man before trying to pigeonhole | but the response was splen oie Each 
gre > oi Pl > ce jaan io low-workers. At the root of it all, =. of ‘the a sumaet mele tn |him, and even then no formula | employee was made to realize that 
Meter Gouge end Equipment Corp.; Ste,| it developed, was an extravagant j|the company began having many | Meets requirements. It is the man|the inspectors and safety advisers 
rt-Warner C +e Fe an ,../ young wife. Of course, the adviser | accidents. The “inspector decided himself who counts, and it pays to/really wanted to help him keep his 
ompa ao Ce oe Auto-Lite Could not interfere directly with the |that the man looked sick and sent consider him. job and perform his duties effici- 

Se.) Sek. Com nee Corp.; DR. man’s personal affairs, but he did|him to the company physician, who| “Another important phase of the ently. ; 
Delco Rem te qowne Miz make him realize that he had to do | reported indigestion, with a bad case | Program was the study of bad acci-| After six months’ work with un- 
Company: NE. Deleo Appliance Corp something to save his job, and per-|of malnutrition. Taciful questions | dent spots on streets and highways. safe drivers in one division where 
Spark Piugs—Cha, Cl ion Spark Plus | haps the moral support of the safety | revealed an unfortunate set of cir- |The inspector assigned to each dis- for a time the effort was con< 





Company; AC, AC Spark Plug Company. ‘ av . - 1] | 7 
ye , man gave the poor fellow courage to|c¢ ste 1S "he man’s wife he 
Battery—USL, USL Battery Corp.; DR : I 3€ cumstances. The man’s wife had 


Delco Remy Corp.; Wil, Willard Storage a ae . , ————_ | died a little while before and his 


Battery Gompanr: Nat, National Lead Ventilating Systems—Fish. Fisher Body |Children were running wild. Des- 
Ex. Electric Storage Battery Company;! . Corp.; Dole, Dole Valve Company perate, he tried to be mother and 
Pre, Prest-O-Lite Company Speins Coseeo— tne, Antoreen Mtg. Com-|cook, as well as breadwinner. His 
: * a > pany; cS, Briggs & Stratton | . , 

Heat Indicator—Ste, Stewart Warner = ae x > st « Arr” 
Corp.: AC, AC Spark Plug Company; | Sheck Absorbers—Del, Delco Products — cooking and Gomenans WOES 
Mot-M, Moto Meter Gauge and Equip- Corp.; Hou, Houde Engineering Corp.; resulted in indigestion, and he was 


ment Corp.; K-S, King-Seeley Corp. Mon, Monroe Auto Equipment Company; | swept round and round in a deadly 


: : ; ste Wat Ago Sa Gab, Gabriel Company — Ps 
a ag Me a Corp. | Ride Control—Aut, Automatic; Iner, In- | circle. He was finally persuaded 

necting Cop an uno engi- | ertia; Man, Manual; *Marmon 16,|that it would be real economy to 

> | manual rear, automatic front. have romé . . eatee 2 " 
Hardware Make—Dev, Deveraux-Keeler | Wheels—MW, Motor Wheel Corp.; K-H,|@Ve & Woman come in to take car« 


Brass Company; Tern, Ternstedt Mfg. | Kelsey-Hayes Wheel Corp.; Day, Dayton of the children and cook good 


Company Dura, Dura Products Mfg Wire -Wheel Corp.; Bu, Budd Wheel Com- 29 }¢ 2c ic 1G 

‘ Company; Var, various makes; Han, } pany; Wo, Wood; Wi, Wire; SS, Steel meals, at least until his oldest 

Hancock. Spoke Artillery; St, Steel Spoke; Di,|@aughter should be graduated from 
Non-Shatierable Glass— Disc. */Rockne equipped with Kelsey-| high school an C s > 

Windshiclds — LOF, Libbey-Owens-Ford: | Hayes wire. Budd stecl spoke optional 6 : oo = d could shoulder part | 

c ‘ bbey-Ow or at extra cost. of the burden. He agreed that he 


Pitts, Pittsburgh Plate Glass Corp. ls . aan me . 

Sabicea | Symbols—C, coupe; CS, convertible sedan: | had to do something, foun le ne 

tor on lata Libby-Owens-Ford and; “¢ extra equipment at additional cost; way very ocessf “ty Davo th eer 

ipsa | R, Regal models only; S, State models m7 ry successtul, ceased worrying 

Morns—Kla, Kiaxon, Delco Remy Corp.;| only; *Wire or wood wheels optional;}and soon was one of the safest op- 

EA EA Laboratories; Sch, Schwarze | {{ Built-in trunk is standard on 5-pass. erators on the road 

Electric Company; Spa, Sparton, Sparks Victoria coupes on 50, 60 and 80 series ‘ F a . 

Withington; Var, various makes, and Club sedan on the 90 series, ‘The secret of success in a plan 

















trict went over his territory care-|centrated, the average number of 
fully, studied the accident hazards|accidents per man had dropped 
‘and warned the men against them.|from 1.0 to 0.51 and the men who 
‘Repeaters’ were the  inspector’s|had no accidents comprised not 50 
special care. He gave them helpful! per cent. of the employees but 66 
linformation about hazards and/per cent. Most of the high-accident 
checked their operation. men were cured and the division was 
“When the schedules were changed|ready to take up general safety 
each season, and the drivers change | measures affecting the men. 
| the ir routes, the safety inspector The year before the work was 
was given a list of all new men|begun, the company paid $133,845 
| coming into his territory and was|to settle claims arising out of col- 
expected to explan to them the|lisions of its vehicles with persons. 
peculiarities of the district. Another |The next year, it paid only $34,092 
duty of the inspector is to study|for the same purpose, It had saved 
|equipment and operating practices | $99,753 in this class of accident 
and to suggest improvements. In|alone. The following year, the de- 
|fact, the whole safety force must| crease in cost of injuries and dam- 
know the details of transportation | ages was $300,670. The saving now 
as well as the superintendents do.|comes to half a million. At present 
The days when singing safety and/ quick results are desirable.” 











